


TRADITIONAL LIFE  QUOTE INSTRUCTIONS

Premier Marketing’s Agent Portal is available 24/7 to make quoting, applying and finding forms quicker and 
easier. Go to www.premiersmi.com and click Agent Portal in the upper Right of the page. 



TRADITIONAL LIFE  QUOTE INSTRUCTIONS

Log in with your User ID. First time logging in, click forgot password, you will receive an email �from Ipipeline 
with instructions. If you don’t know your User ID, please call 800-365-8208 to obtain. 

Logging Into The Agent Portal



TRADITIONAL LIFE  QUOTE INSTRUCTIONS

Once logged in, you will see the screen  
information to the left. To run quotes, click  
Lifepipe �Quote Engine.

Forms Search/IGO E-APP: Here you will find everything you 
need in one location such as: new business applications, 
policy holder service forms, EFT change forms, Beneficiaries, 
Address changes and more. Plus, you can email forms to your 
client from here.

Contracts: Need your agent code? Use this feature to find 
your writing number for each carrier contracted under 
Premier Marketing.

E-App Drop Ticket: You can start Life application here if 
you don’t need a quote. Once in you will see start new case 
or view my cases to find your life applications you started.



TRADITIONAL LIFE  QUOTE INSTRUCTIONS

You will see the Insurance Quote: you can add client’s name, date of birth to get age of and age nearest. Select 
Gender and your state for the sale. Death Benefit you can choose up to 3. All Death Benefits start at $25,000 
and up. All quotes show Monthly, Quarterly, Semi and Annually rates. 

Term: ART, 10, 15, 20, 25, 30, 35, and 40 years available. 
 
�Term with Simplified Issue: Non Med Quick Issue term plans. 
�Run Preferred and Standard for all options. �
 
Guaranteed Universal Life (GUL):  Maturity ages, �85, 90, 95, 
100, 105, 110 and 121. 
 
�Guaranteed UL: Guaranteed death benefit to age 121 or dial 
back to age 90. Normally does not build cash value.
 
�Current Assumption UL:  Carriers that allow a Universal Life 
�with current rates. *�
 
Indexed UL Accumulation: Income options.

Indexed UL Protection: �Cash value at 121. Great option for 
those who want a Guaranted Death Benefit with some cash 
growth.

Product Types:

Getting Started:Getting Started:



TRADITIONAL LIFE  QUOTE INSTRUCTIONS

Select Health Class if you know how you want to offer a rate for your client. Preferred Best, Preferred,  
Standard Plus, Standard or Preferred Tobacco and Standard Tobacco. Table Ratings, and Flat extras apply only 
on standard classes if your client has some health issues. 

Enter Health Profile if you don’t know how to 
apply. Enter Height and Weight and if they are 
a tobacco user or past tobacco user. Click add 
health details if more info on client. More ques-
tions if client is on blood pressure or choles-
terol meds. Family history for clients that has 
or has had family members with heart, cancer 
or diabetes and may have died from the dis-
ease. Driving Violations for accidents, license 
suspensions, DUI/DWI, Moving Violations and 
reckless driving. Click Quotes to see the carri-
ers available for your client. If doing the Enter 
health profile, a few carriers do not show up. 

Underwriting Information
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Quote Results

Sample term quotes: If the client likes the quote, click apply to move forward with the application process. 
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The client will need an email address. Continue to check your emails from ipipeline until carrier receives application. 

E-application: your client will need to do an E-signa-
ture to approve the application is sent to the carrier. 
The client may get a telephone interview from the 
carrier to go over their health. Some carrier’s lists un-
der the quotes accelerated underwriting eligible meaning after the telephone interview is done the client may not 
have to do an exam. If exam is needed they will schedule one for the client. Make sure you check your email for all 
responses from Ipipeline to continue your portion of the application until the carrier receives. 

Drop Ticket: Very quick way to enter basic client information. The carrier will call to complete the application and 
health with your client and may not have to do an exam. If one is needed the carrier will schedule one for your client. 

The options to the right are how you  
can apply from this site. 
 
Paper forms: find your application needed and 
you can print or email from this location.

Options To Write The Application


